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EQUIPMENT FINANCE COMPANY

Financing Built for Businesses
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About KLC We create custom financing
solutions designed to

KLC Financial is your premier partner in #4/” %DM’ M/ﬁfﬁ?%}w@
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equipment financing, offering tailored
solutions to help businesses thrive. With over I
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creative financing options to meet your = )
o Tailored Financing A-C credits and

customers' unique needs. Whether your SelUTomns startups

customer is a startup or an established

business, our swift, adaptable solutions ensure \<§ s\

they get the right financing. Recognized for V

our award-winning culture, we have a proven Financing up to App||cat|on only up
track record with over 1,000 annual deals and $5,000,000 to $400,000
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$1 billion+ financed across various industries.

Our dedicated team of experts is committed $
to guiding your customer every step of the m $ $

waly, offering personalized support from start Up to 84 months Flexible Payments
to finish. on new equipment Plans Available
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Includes accessories No Additional
and soft costs Collateral Needed

Funding in all
50 states
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Terms and Conditions: All applications are subject to credit approval. KLC Financial finances equipment only for business entities, and not for personal, family, or household use.



Why 107

KLC delivers a streamlined, sales-driven financing partnership built to support
manufacturers and their dealer networks.

Custom Vendor Programs — Purpose-built financing programs designed to support your
sales strategy and customers.
Flexible & Competitive Financing

o Seasonal, deferred, balloon, and lease structures that align with customer cash

flow and industry seasonality.

Marketing & Program Development Support — Full private-label and co-branded
materials to help you promote financing and drive adoption, including:

o Promotional financing programs

o Rate buydown campaigns

o Bundled financing (equipment + service plans + insurance)

o Dealer-focused support collateral

OEM and Vendor Program Expertise — Proven experience building, launching, and
supporting OEM and vendor financing programs that increase dealer engagement and
funded volume.

Industry-Focused Approach — Deep understanding of your market, customer needs, and
sales cycle dynamics.

Sales-Driven Execution — Fast, proactive support that helps convert customer interest into
approvals and approvals into funded deals.

Dealer-Level Support — Hands-on training, coaching, and process guidance to make

financing simple and effective for your dealer network.

Relationship-First Mindset — Responsive, solutions-oriented partnership built around your

goals and your customers' experience.
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Phone: 612.968.9568
Email: erin@klcfinancial.com




